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CHAPTER 1 Overview of 2Q Business Results

Review

(1) Transition of industry-specific software to monthly subscription models  Progressed as planned

Impact on sales by transion to monthly subscription models =700 million yen

_ T 2 S
Monthly subscription (SaaS) sales 398 million yen

(YoY +20.9%)
(2) Transition to stock revenue Progress exceeded the plan
Monthly sales ratio 408%

(YoY +4.6pts)

- T . . " o | .
Number of clients using industry-specific software (total) 5, 7ﬂ722 companies

(+322 companies from the end of the previous fiscal year)

Monthly support services contract ratio 56.99
(YoY +11.7pts)
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n In 1H FY202] the Companyocusdontransition ofindustryspecific softwareo monthly subscription
modelsas well agransition to stock revenue.

n The Companyestrained renewsbf the contracts ofurrent softwardé.NS series prior tothe expiration
of contractan order topromote the transition teubscriptiormodels.

n In addition,the Companyromoteal salesin the form ofsubscriptioncontract
n The Company conducted psales othe newsoftware ".c Series" to specific majdrents.

n Transition to subscription modeisrough these measures caliashorttermdecline in sales
It hada negative impact of 700 million yemthe revenue for 1HHY2021

n On the other hand, the positive impact of titaasition to subscription modelshich is represented in the
sales ofiSaa® increasedy 20.9% year on year to 398 million yen.

NnSi nce nr&ardedan morghlybasis, themount issmall, but the measures to promote the
transitionto subscription modelare progressing steadily.

N Regarding transition to stock revenus monthly sales ratio increaslegl4.6% year on year to 40.8%,
which exceeedtheinitial plan.
Monthly sales: Initial forecas3,850 million yean
Actualresult 4,058 million yen ¢xceeded bg08 million yen)

n Total number of licenseand thecontract ratio omonthly support servicaacreasediue toanincreasean
the number of newlients using softwatrevhich mainly consist ofmajor companieswhich contributed to
the transition tstockrevenue
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Overview of Consolidated Business Results

(Millions of yen) YoY change YoY ratio

Revenue 9,937 10,232 -295 -2.9%
Cost of sales 2,867 3,006 -139 -4.6%
Gross profit 7,070 7,226 -155 -2.1%
SG&A expenses, efc. 5,827 5,598 +230 +4.1%
Operating profit 1,243 1,628 -385 -23.6%
Profit before tax 1,239 1,614 -375 -23.2%

Profit attributable to
owners of the parent 795 1,066 -271 -25.4%

Basic earnings per share 9.05 yen 12.18 yen
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n Revenue decreagdoy 295 million yen year on yedo 9,937 million yen.
n Operating profit decreasdxy 385 million yen to 1,243 million yen

n Profit attributable to owners of the parent decreased by 271 million yen to 795 million yen.
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Breakdown of Changes in Revenue (YoY)

(Millions of yen)

I Platform + YoY increase factors
I Application - YoY decrease factors

New/additional sales
SaaS of software, etc.
+69 +424

+187
-100
Revenue Monthly amount
10,232 +346 +237
) ~600 Revenue
Supplies - 9,937 295
+47

Transition of
automotive software to
subscription models
-700

Devices
-411

Decrease in reaction to the
large orders for mobile

phone shops in FY2020
-243

)

FY2020 FY2021
IH 1H
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n Sales of dvicesdecreased b¥11 million yen

n This is mainly due to aatrease in reaction thelarge ordersdr mobile phone shops ibQ FY2020
(243 million yen)

n In addition, loweringoricesof PCs and other devices in general, as wdlbagring sales volums,
contributed tahedecrease isalesof devices

n The Companydrecast thatthe futuretrendof the sales devicesill go downward.
However,sincethis categoryconsists of resaleprofit marginsare extremely lowTherefore, decline in
sales ofdevices has a limited impact on the pradfiistead, iwwould contribute tdigherprofit margins.

n Sales of supplieare in a similar situation.

n Monthly sales increased by 346 million yen, drilnincreasd number of software licenselue tothe
acquisition of newclientswhich mainly consist ofmajor companies

n Revenuencreasedy 424 million yensincenew sales of automotive software and additional sales of
optional functions, etthave been favorable.

n On the other hand, promoti of the transitiorto subscription models the sales of automotive software
contributedto the decline of 700 million yen irevenue.

n If the Company had not promoted the transition to subscription models and continued to sell the softwz
using conventionanethod, revenutor 1H FY2021would have increased by about 400 million year
onyear.However,in order tostabilizeandenhanceevenue irthe future the Companyromotel the
transition tosubscriptiormodels
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Breakdown by Revenue Categories

FY2021 FY2020 . Major factors of increase/decrease
(Millions of yen) 1H 1H YoY change YoY ratio (Amount)
Platform 5,552 5,072 +480 +9.5%
The number of clients choosing subscription models grew due to
SaaS 398 329 +69 +20.9% the transition to subscription models

Impact of transition to subscription models -100
Increase m the total number of licenses

PaaS/IaaS (basic) 3,793 3,575 +218 +6.1%  +187 (lump sum) / +131 (monthly amount)
EDI and settlement 346 336 +10 +2.8%  Increased number of clients using the ordering platform +12
Support 912 761 +151 +19.9%  Increased usage rate of monthly support services +104
Others 104 72 +33 +45.6%  Increased number of DX solutions adopted and other products
Application 4,385 5,160 -774 -15.0%
By industry 3,595 3,964 -369 -9.3%  Impact of transition to subscription models -600
OTRS 138 132 +6 +4.7%  Bottoming out of demand in the manufacturing industry
Decrease in reaction to the large orders from mobile phone shops
Devices 652 1,064 -411 -38.7% in FY2020 -243
Total 9,937 10,232 -295 -2.9%

NOTE) SaaS categories have been established from FY12/2021.
For an explanation of revenue categories, please refer to the supplementary information on page 20.
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n Factorsbehindtheincrease/decrease revenue describeoh page 5 is listed on the rigéide of the table.

n fPaaS/laaSb asi ¢ ) 0 fandd ®industrg fromd\pphcation are negatively impacted by the
transitionof softwareto subscription models

n fPaaS/laaS b a scontainsdthe basic functiomgcessaryor running the software, which is part of the
software fee.

n Therefore, if alient purchases software in a lump sum, sales wiklllmcatedtdo ot h A PaaS/ | ¢
from Platform and nABy industryo from Applicat

n Therefore, thdéransition tosubscriptiormodels have aegative impacbn both sides

n In theiOther® from Fatform, the sales of website creation tools and DX solutions such as groupware
(Google Worlspace) increased steadily.

n In particular,the number of clients adoptirigL Homepage," a website creation tool, grew significantly.
It was installed bynore than 600 companies as of the entitbFY2021.
The number of companies which have corporate website used to be extremialyHeautomotive
aftermarketindustry, butrecently, thedemandgrewdue to the impact of COVI19 andpenetration of
remotework.

n Sales of OTRS, a work analysis tool, increased due to bottoming out of demand in the manufacturing
industry,mainly amongcar makers.
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Trends in the Number of Companies Using the Industry-Specific Software (Total)
(Companies)
+322 Automotive
37,400 37,722 + Enhancement of competitive advantages
(sales capabilities, support capabilities, product capabilities)
Aquisitions of new clients, which mainly consist of major
companies
* Shortened the lead time necessary for business negotiations
through the penetration of online sales activities
* Increased the number of business negotiations by strengthening
. collaboration between the sales and support divisions
Automotive ;
Non-automotive
+ Travel agencies and sightseeing bus operators remained to
be affected by COVID-19
Non-automotive [JJFIEED [ 1,822 | 1.769
End of End of End of
FY2019 FY2020 IHFY2021
NOTE) One or more licenses per company
Copyright©2021 Broadleaf Co.,Ltd. All rights reserved. 7

n The number of companies using software at the eddHdfY2021increased by 322 from the end of
FY2020to 37,722 companies due to the progresscojuisition ofnewclients

n In the Automotivesector, the Companfyrther improved its competitive advantage and steadily acquired
newclients.

n Sales capabilities improvddrtherdue to the promotion of onlirgalesactivitiesandstrengtheningf
collaborationwith support services divisions.

n As a result, theumberof newclientsincreasedyhich mainly consist ofnajor companies.

n On the other hand, INon-automotivesector the number oflients usingsoftwarefor travel agencieand
sightseeing bus operatateclineddue tothe continuedmpact of COVID19.

n Under current conditions, a fedlcalerecovery will be difficult for the time being
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SaaS

PaaS/TaaS (basic)*

5]
~1
.
[ 3¥)

Support and Others 487

EDI and settlement 336

FY2020
1H

* Excluding Paa$ (lump-sum)
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| (78]

[ -
=]
=
~1

2,630

356

FY2020
2H

F =N
-

=
h
= -]

2,692

346

FY2021
1H

(Millions of yen)

Trends in Monthly Sales

SaaS

+ Transition of current software to subscription models

progressed

* The number of companies using new software increased

PaaS/IaaS (basic)

* The amount is linked to the total number of license which
has increased by acquiring new users of current software

Support and Others

+ Contract rate of monthly support service rose.

* The number of DX solutions, etc. adopted increased.

EDI and settlement

* The number of companies using the parts ordering platform

increased.

NOTE) Current software ““.NS Series” / New software “.c Series” (Provision to general clients are planned to start from 4Q onwards)

N Among revenue categories that are recognized on a monthly tbdsis,

nNcr eas aadn ftrloe

Platformis mainly due to the promotion of th&nsitionto subscriptiormodels.

nSal e Baa%&aS (basicfonsist of ITinfrastructureservicenecessary forunningsoftware and
monthly usage fetor database

n This is chargd to all clients apart from software feeand salesareproportional to the total number of

licenses.

n The acquisition of newlientswhich mainly consist of major companiasd the growtiin the total number
of license arethefactors behind the increasethesalesof "PaaS/laaS (basic)"

n "Support services and Others" include monthly sede®X solutions, such as website creation tools and

groupware

n Website creation tooPremium version Aboult5 thousand yen (monthBmouny
Regularversion About7 thousand yen (monthmounj

n Theminimumversion of the software rangesind 9 thousand yen to 20 thousand yen, so the website

service hagsboutthesame impact as the additionmiesoftwarelicense.

n In terms of market size, approximately,@J0 companies amdientsof softwae, which mainly consist of
major companie®f auto maintenance shops and auto body shops
Out ofthesethe Company targets abal®,000 companieghich havenot yet installedvebsite

n AEDI andsettlement include measurecdate elements based on the nundoeat the amountf transactios,
so the salefluctuate depending on the period, but the number of companies ugngdsto increase
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Breakdown of Changes in Operating Profit (YoY)

(Millions of yen)

+ YoY increase factors ~ Cost of sales

- YoY decrease factors . pyrchage cost decreased due to a decline in reaction to large

Decline in orders of devices in FY2020.
cost of sales
Operating +139 + Increase in amortization expense of cloud services including
profit - the new software.
1,628 Others
Update of +47 SG&A expenses, etc.
the service /1 c e mf
irastructure Increase in Operating + Update O.t the service 111t{astglc{11re o .
422 preasin advertisimg profit Incr@ase n update‘cos't 91 IT infrastructure for improving
personmel  €xpenses 1,243 -385 service levels (availability, etc.).
expenses 36 Decrease * Personnel expenses
-118 in sales Legal welfare expenses increased due to stock compensation.
-295

Increase in
amortization expense
of cloud services -55

* Advertising expenses
Preparation of online content and active holding of webinars.

)

(.

* Others
FY2020 FY2021 Decrease in travel and entertainment expenses due to the
1H 1H active shift to online sales.
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n Amortization expense of cloud servi¢cascludingthe newsoftware, increaseoly 55 million yen

n On the other hand, purchase cost decreased due to a decaetian to théargeordersof devicesn
FY202Q As a result, total cost of sales decredse#i39 million yen.

N RegardingSG&A expenses, thEompanyupdatedand strengthened its software operatidrastructureto
improve servicdevels, and the related expenses increased as a result

N Personnel expenses is attributable to hidgegalwelfare expenses relatedstmckcompensation

n Advertising expenses increasege to thestrengthening opromotionsfor attractingnewclients, such as
preparatiorof contens for online sales and thectiveholdings of webinars

n On the other handhe Companypromotel the establishment of online sales aaducedravel expenses
and other expenseslated to sales activities

n As aresult, SG&A expenses, etc. increased by 230 million yen.

n Operating profitdecreasdoy 385 million yen due to the decrease in reveacmompanied bthe promotion
of transition tosubscriptiormodels,in addition totheincrease/decreadactorsof costs
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(Millions of yen) F\lell](zl lotl'H
Current assets 7,667
Non-current assets 25,548
Total assets 33,216
Current liabilities 7,099
Non-current liabilities 1,138
Total liabilities 8,237
Total equity 24,979
Total liabilities and shareholders’ equity 33,216
Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.

End of
FY2020

7,752

24,522

32,274

6,432

1,239

7,671

24,602

32,274

Overview of the Balance Sheet

YoY change

-85

+1,027

+942

+666

-101

+565

+376

+942

Major factors of increase/decrease

Decrease in inventories -171

Increase in intangible assets +963

Increase in short-term interest-bearing debts +1,669
Decrease in operating and other payables -451

Decrease in long-term interest-bearing debts -181

Recognition of profit +796
Dividend payout -578

10

n Regarding assets, intangil@ssets increasetlie to theanvestmenin the development afloud service

including the ne softwarefi.c Serie

n Regardingdebt, shorterm interesbearing debts increased due to borrowing.

n Regarding equity,atained earnings increased duegoognitionof profit which offsets thelividends

payout

n Shorttermloans were made due to seasonal factors, buCtdmpany maintained a sound financial

position.



CHAPTER 1 Overview of 2Q Business Results

(Millions of yen)

Cash flows from operating activities

Cash flows from investing activities

Cash flows from financing activities

Free cash flow

Cash and cash equivalents
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1,080

-1,564

537

-485

3,287

Cash Flow Analysis

1,100

-1,284

-23

-184

2,826

YoY change

-21

-280

+560

-300

+461

Major factors of increase/decrease

Decrease in profit before tax-375
Decrease in operating receivables and inventories +331

Increase in acquisition of intangible assets -363

Increase in short-term loans payable +651

11

n Despite a decline in profit before tax, cash fldvaen operatingactivitieswereaboutthe same/earon

year due to a decline operatingreceivables and inventories.

n Cashflow used in investing activities increased as the Companytewiesthe development of cloud

services including thenewsoftwarefi.c Serie

n As aresult, free cash flow decreased by 300 million yen to 485 million yen

n Cash balancasof the end oflH FY202lincreasedy 461 million yen, partly due to shettrmloans.
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Results Forecasts

12




CHAPTER 2 Results Forecasts

Forecast of Consolidated Results

FY2021

(Millions of yen) FulP-yea.r 151:{1?321 YoY change YoY ratio 2}1;:;)212‘2;5 t FY;I(;ZO YoY change YoY ratio
forecast

Revenue 20,350 21,162 -812 -3.8% 10,413 10,930 -517 -4.7%
Cost of sales 6,050 6,088 -38 -0.6% 3,183 3,082 +101 +3.3%

Gross profit 14,300 15,074 -774 -5.1% 7,230 7,848 -619 -7.9%
SG&A expenses, etc. 11,700 10,939 +761 +7.0% 5,873 5,341 +532 +10.0%

Operating profit 2,600 4,135 -1,535 -37.1% 1,357 2,507 -1,150 -45.9%

Profit before tax 2,580 3,820 -1,240 -32.5% 1,341 2,206 -865 -39.2%

Profit attributable to

owners of the parent 1,640 2,465 -825 -33.5% 845 1,399 -554 -39.6%
Basic earnings per share 18.66 yen 28.16 yen
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n No change from results forecasts annouraeduly 28

n Revenudorecastfor the fullyear of FY2021 wasevised upward by 250 million yen from the initial
forecast

n As a resultyevenueorecast for 2H FY202Iwhich iscalculatedoy subtractinglH resultfrom full-year
forecast fell by 187 million yen from the initial forecast

n The Company lowered tHerecast fol2H FY2021in order to accelerate tmansition of software sales
to subscriptiormodels furthethanthe initial plan

n Although the acceleratioto subscriptiormodelswill cause a decline irevenuen the short term,
it will not only stabilizebut also enhance its revenue otregmediumto long term.

n Since the probability odxceeding the initial forecast for the fyktarincreased, th€ompanydecidedio
accelerate théransitionto subscriptiormodelsat an early stage



CHAPTER 2 Results Forecasts

[llustration of Transition to Monthly Subscription Models

Number of software sold during the period

Current software  L__ Hybrid

".NS Series" (Lump-sum lease contract
& monthly amount)

Start provision to general clients

Acceleration of transition
to subscription models

New software
"¢ Series"

~ Subscription models

Current software
" NS Series"

FY2020 FY2021 FY2022~
1H 2H

Sales recording method of software changed to subscription models by revenue categories are described on the supplemental information (p. 24).
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FromFY2021 the Company started fmomote thdransitionof the current software ".NS Seriet)
monthly subscription contracts

In 1H FY2021, the acquisition of newlientswasfavorable.In addition,the market environment was
favorableconditiondueto therising demand for DXTherefore, in 2H FY2021, the Company plans to
accelerate thgansitionto subscriptiormodels

The Company plans to further incredliseratio of currentsoftware sales the form of monthly
subscription contracts.

From4Q, the Companylansto beginprovidingthe rew software ".c Series" to genedients
Salesof the newsoftwarewill berecorded on a monthly basis regardless of the type of contract.

In order toensurea smooth transition tthe newsoftware, it ismportantto promotetransitionof the
current softwardo a subscriptioomodel

Regarding the provision de newsoftware to generallients the Companylansto conduct new
promotions, etc. at an effectitiening while takinginto account the situatioaf COVID-19. Howeverif
the current situation continuasmight bedifficult to conductpromotions, etan alargescale
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Breakdown of Major Changes in Revenue (Full Year, YoY)

(Millions of yen)

I platform + YoY increase factors
Application - YoY decrease factors

SaaS New/additional sales
+158 of software, etc.
+743

Monthly
J +185
amount 300
Revenue +661 +558
21,162 .
Supplies 1,400
+11 Revenue

20,350  -812

Devices
-527 Transition of
automotive software

) ) to subscription models
Decrease in reaction to the _1,700

large orders for mobile

phone shops in FY2020
-243 Additional acceleration
compared to the initial plan
-200

FY2020 FY2021
(Forecast)
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n Sales of PCs and other deviaae expected to decreased87 million yen

n Out of these243 million yenarea decreasén reaction to théargeordersfor mobile phone shops Q
FY202Q

n Sales of supplieareexpectedo increase

n Software sales, including acquisition of nekents and additional sales ttients, are expected to
progresssteadily throughougY2021

n As a result, monthlgaledinked to the total number of software liceasee expected to increase by 661
million yen. In addition,revenue is expected to incredse743 million yen due to new sales and
additional salesf software

n On the other handhe Companywill accelerate théransitionof softwaresalesto subscriptiormodels

n The impaciof the transitioris expected to be 1.7 billion yen.

n The forecast was initially 1.5billion yen, but the forecast was rais@d@ynillion yendueto the
acceleration.

n If the Company had not promoted the transition to subscription models and continued to sell the softwz
using conventionahethod, revenue woulthveincreasd. However, in order tgtabilize and enhance the
revenudn the futurethe Companywill promote thdransitionto subscription models
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Forecasts by Revenue Categories
PY2021 - pyagag . FY2021 FY2020 .
(Millions of yen) Full-year Rl YoY change YoY ratio 2H forecast oH YoY change YoY ratio
forecast
Platform 11,250 10,692 +558 +5.2% 5,698 5,620 +78 +1.4%
SaaS 850 692 +158 +22.8% 452 363 +89 +24.5%
PaaS/IaaS (basic) 7,700 7,555 +145 +1.9% 3,907 3,980 -73 -1.8%
EDI and settlement 700 692 +8 +1.1% 354 356 -2 -0.5%
Support 1,800 1,596 +204 +12.8% 888 835 +52 +6.3%
Others 200 157 +43 +27.5% 96 85 +10 +12.3%
Application 9,100 10,469 -1,369 -13.1% 4,715 5,310 -595 -11.2%
By industry 7,500 8,389 -889 -10.6% 3,905 4,424 -519 -11.7%
OTRS 250 204 +46 +22.7% 112 72 +40 +55.5%
Devices 1,350 1,877 -527 -28.1% 698 813 -116 -14.2%
Total 20,350 21,162 -812 -3.8% 10,413 10,930 -517 -4.7%
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N Re g ar Haa$ e transition of software salesgabscriptiormodels is expected to proceed.
N Re g ar HaaSilgaS tne total number of software licenses is expected to increase.

n RegardingiEDI and settlemeni,the number otlients using platformgor auto parts is expected to
increase

N RegardingiSupporio the contract ratio cdupport services expectedo increase.

n RegardingiOtherso the number otlientsadopting DX solutionss expected to increase

n As a resultyevenudrom Platformfor the fullyearis expected to increase yeamnyear in allcategories
n On the other hand, the revenue frAplicationis expected to decrease

N Re g ar Byindugtry iithe revenue is expecteddecreaselue to the progress in ti@nsitionto
subscriptiormodels.

n In addition,r e v e n u e evite® & BXpPett&d to decrease dhe remaining influence of the decrease
in 1H FY2021, which was a decrease in reaction to the large orders for mobile phone shops in 1Q FYZ
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Forecasts of Monthly Sales
(Millions of yen)
4,212
4,058 SaaS
3,712 m S +24.5% + Accelerate the transition of current software to the
SaaS —= subscription model.
» Start provision of new software to general clients (4Q).
PaaS/IaaS (basic)
2,758 :
PaaS/laa$ (basic)* 2 * Increase the total number of licenses of current software by
e focusing on acquiring new clients.
Support and Others
* Further raise the monthly support services contract rate.
Support and Others [T 548 624 646 * Increase in the number of DX solutions adopted.
EDLand '°’mt]e{11€'M 346 n EDI and settlement
FY2020 FY2020 FY2021 FY2021 ) X i )
1H 2H 1H 2H (Forecast) » Further increase the number of companies using the parts
ordering platform.
* Excluding PaaS (lump-sum)
Copyright©2021 Broadleaf Co.,Ltd. All rights reserved. 17

n "PaaS/laaShasic)" consists olisage fee athe platform, whichis theinfrastructurenecessaryor running
software.

n Therefore monthly sale$or "PaaS/laaShasic)"arecharged to altlients who are usingurrent software,
includingthosewho dd not change to the subscription model.

N Revenue froniiSaa® consists ofmonthly sales of subscription models softwaapartfrom "PaaS/laaS
(basic)"

n Since the transition from theirent softwae to the newsoftwarewill start from 4Q, the expansion of
revenugrom iSaa® will be accelerated in the future.
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Decrease in
cost of sales

Operating 138

profit
4,135

Update of I I
—

(Millions of yen)
+:YoY increase factors
-: YoY decrease factors

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.

service
infrastructure
-389
Increase in Increase in Operating
amortization personnel profit .
expense of expenses 2,600 -1.535
cloud services Decrease
— in sales
[ 812
FY2020 FY2021
(Forecast)

Breakdown of Changes in Operating Profit (Full-Year, Year-on-Year)

Cost of sales

+ Amortization expense of cloud services will rise after the
new software 1s launched to general clients.

SG&A expenses, etc.

+ Update of the service infrastructure
Increase inupdate cost of IT infrastructure for improving
service levels (availability, etc.).

» Personnel expenses
Increase in legal welfare expenses due to stock compensation.

+ Advertising expenses
Preparation of contents for online sales and active holding of
webinars.

* Others
Increase expenses for sales activities after the new software 1s
launched to general clients.

18

n Purchas&osts are expected to decrease due to a declreadtion to théargeorders of devices in

FY202Q

n On the other hangincetheamortizationexpensef cloud services will increase after thmvision of the
new software to general clients statte decrease in total cost of salek belimited.

N RegardingSG&A expensesthe cost for upgrading servicenfrastructures expectedo increase.

n In addition the Company will actively engage in promotions and sales activities in linghgigtarting

of provisionof the new software tgeneraklients from 4Q.

N As aresult, SG&A expenses are expected to increzesog-year.

n In addition to theseostfactors, the impact of decrease in revenue due to the acceleratiortrahtigon
of softwareto subscription models significant,sooperating profit is expected to decrease by 1,535

million yen.
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Dividend Policy and Dividend Forecast

Dividend per share

Annual 13.00 ven 13.20 yen 8.00 yen
(Consolidated dividend (36.7%) (46.9%) (42.8%)
payout ratio)

Year-end 4.00
(Forecast)
4.00
Interim

FY2019 FY2020 FY2021

Dividend Policy

We regard the return of profits to shareholders as an important management issue. Our basic policy is to distribute earnings
in accordance with business results while retaining the surplus required for business development and maintenance of
financial soundness to increase corporate value. We aim for a consolidated dividend payout ratio of 35% or more.

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved. 19

n An amount equivalent to thecreased amount of profit attributable to owners of the parent due to the
revison of the results forecastas appliedo profit return tosharéolderson the top of initial dividend

forecast.

n Annual dividend forecast per shavasraised by 1 yen from the initial forecast of 7 yen to 8. yen

n TheCompanyregard the return of profits to shareholders as an important management issue, and from
shareholdepriented viewpointthe Companyplans toprovideappropriate dividerslto shareholders

End
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Category

Major Medium Small
category category category

SaaS
PaaS lump sum
PaaS/laaS
(basic) PaaS monthly
TaaS
Platform
EDI and PSF
settlement
BLP
Support services
Support
Supplies
Others
By industry
Application [
OTRS

Devices

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.

Details of Revenue Categories

Details

* Provision of business software (monthly)
+ Provision of tablet-type operation terminals “CarpodTab (CPT)”

* Provision of basic software and common function

+ Provision of database for business software (auto parts, vehicle and index information, transportation data, tourist spot data,
etc.)

* Provision of network server function required for the use of business software

+ Provision of settlement agency services for “Parts Station NET.” a network specialized in the transaction of recycled auto
parts

* Provision of “BL Parts Order System.” an ordering platform for auto parts

* Provision of support and hardware maintenance services for clients in various industries

+ Sale of exclusive forms and OA supplies

* Analysis. processing and provision of a large amount of accumulated anonymization data collected from clients, etc.

+ Sale of business software by industry (excluding basic software)

(Automotive category: auto maintenance shops, auto body shops, car dealers, auto parts dealers, auto glass shops, auto
electrical equipment shops, recycling shops. etc.)

(Non-automotive category: machine tool dealers, mobile phone distributers, travel agencies, sightseeing bus operators, etc.)

* Sale of "OTRS", a work analysis and business optimization software

+ Sale of devices such as PCs and printers, etc.
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Changes in Revenue Categories

Post-recomposition (new categories)

Platform Platform
SaaS —
+——

SaaS i
(basic)
ctlomen LT lemen
settlement ESb settlement
Support Supplies Support

Others Others

Monthly
Application subscription - Application

) . . (SaaS)

Lump sum

OTRS OTRS

Devices Others

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.

Pre-recomposition (old categories)

Automotive Non-automotive
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Detailed Breakdown by Revenue Categories (1H)

Post-recomposition (new categories)

Pre-recomposition (old categories)

(Millions of yen) FY]'? [?] = YoY change (Millions of yen)

Platform 5,552 5,072 +480 +9.5% Platform 4,872
Saa$ 398 329 +69 +20.9% Basis 3,600
PaaS/IaaS (basic) 3,793 3,575 +218 +6.1% PaaS/SaaS 2,490

PaaS$ (Basic software/ lump sum) 1,101 1,014 +87 +8.5% Lump sum 1,014
Paa$ (database/ monthly) 1,502 1,450 +52 +3.6% Monthly 1,475
IaaS 1,190 1,110 +79 +7.2% Taas 1,110
EDI and settlement 346 336 +10 +2.8% EDI and settlement 439
PSF 267 269 -2 -0.8% PSF 269
BLP 78 67 +12 +17.5% BLP/CPT 170
Support 912 761 +151 +19.9% Support 761
Support services 519 415 +104 +25.1% Support services 415
Supplies 393 346 +47 +13.6% Supplies 346
Others 104 72 +33 +45.6% Others 72

Application 4,385 5,160 774 -150%  Application 57360

By industry 3,595 3,964 369 29.3%, By industry 4,165
Automotive 3.129 3,463 334 9.7% Automotive 3,606
Non-automotive 466 501 35 1.0% Non-automotive 559

OTRS 138 132 +6 +4.7% OTRS Lo

Devices 652 1,064 411 -38.7% Others L

L 9,937 10,232 295 2.9% Total 10232

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.
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Changes in Sales Recording Method by Revenue Categories
through Transition to Monthly Subscription Models

@ Multi-year lump sum/ @ : Monthly/ ® : When needed
@® 2 )

New software “.c Series”

Current software “.NS Series”

Software Type Current software “.NS Series”

Form of contract Hybrid Monthly subscription —

Platform . .

Saa$S - o o

PaaS/IaaS (basic) . . . —

PaaS (lump sum) @_)@) — @_)@) ‘. . —

Basic software (lump PaaS/IaaS (basic)” and

Paa$S (monthly) @ sum)'and “By industry" are @ Support services are —

Taa$ (monthly) P moved to “SaaS” 7. integrated info TSaaS” —
Support o O o ® ®

Support services ® o —
Supplies @ @ )
Application o o

By industry —

Devices — o O

Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.
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Sales Recognition in Lease Contract

In the case of 6-years contract with a trade-in

Most clients choose to sign a lease contract.
Prior to the expiration of the software nights purchase period (= lease period), we may trade in the remaining lease balance.

= (Millions of yen)
. Sales recorded 2 r— Sales recorded 1.5
- Initial contract Next contract minus Trade-in
Broadleaf
Trade-in
1 Lump sum T Lump sum
Finance lease
Leasing 4 4
company d Trade-in E
® 72 monthly payments (1.5 years) '
& Initial Contract Renewal of Expiration of the |
— (2 million yen) contract before first contract
: 6 years elapses
Client
ten 72 monthly payments PY
Next contract Expiration of
(2 million yen) the next contract

NOTE)Amount is an example.
Copyright©2021 Broadleaf Co.,Ltd. All rights reserved.







